Ecolab Account Manager In Training
It matters that we help the world become a cleaner, safer, healthier place.
It matters that our products and services solve problems — today and
tomorrow. It matters that we are able to serve our customers wherever
they need us — in hospitals, restaurants, schools and factories around the
globe. It matters that our customers succeed. That’s why Ecolab is

Everywhere It Matters.
A respected and responsible
leader.  As the global leader in premium

A chance to work alongside top
sales & service professionals. 

sanitation, cleaning and food safety products
and services, Ecolab has topped $6 billion in
sales. As a fortune 500 company with an
unparalleled reputation for customer service
and a serious sustainability focus, we look for
motivated individuals with strong
entrepreneurial drive and a sincere desire to
make the world a cleaner, safer, healthier
place. Ecolab is headquartered in St. Paul,
MN, and employs more than 26,000
associates in over 160 countries.

Gain valuable hands-on experience in food,
beverage, & dairy manufacturing environments by
discovering the various components involved in
servicing Ecolab customers.

 Forbes Platinum 400 – The Best Big
Companies in America
 Industry Week’s 100 Best-Managed
Companies
 Business Ethics’ 100 Best Corporate
Citizens
 Universum 2010 Top 100 Ideal
Employer

Growth Opportunities.  Joining
Ecolab as an Account Manager in Training
will afford you the opportunity to pursue a
career path within the food & beverage
industry and to realize the personal and
professional rewards that come with
representing a leader.

 Jumpstart your career by working closely
with experienced Ecolab associates and
engaging in hands-on training to learn our
business
 Observe customers’ operations and devise
unique solutions as their expert on
advanced cleaning and sanitation
 Provide hands-on mechanical service, test
equipment & product performance, adjust
chemical concentration levels, and monitor
product inventory
 Leverage your communication skills to
effectively influence all levels of plant staff
and maintain strong business relationships
 Prepare and deliver sales presentations on
Ecolab’s innovative products, equipment &
services

 Take advantage of Ecolab’s competitive
compensation and comprehensive benefit
program as well as a company vehicle (for
both business and personal use)

